Automation Anatomy Worksheet

Build & Sell Al Automations - Lesson 1.4 resource

Label the 5 organs of any automation

Question it answers In the capstone (1.6)
Trigger What starts it? Lead form submitted
Data What does it carry? Name, phone, service, message
Logic What does it decide? Status check, timing, routing
Actions What work is visible? Log, reply, alert, follow-up
Safety net Who learns of failure? Error workflow -> owner

The Sellability Checklist - score before you build
e Clear, frequent trigger?

* Removes a painful manual step?

* Result visible to the client (a number, a saved hour)?

* Failure reaches a human fast?

* Runs on free/cheap tiers at the client's volume?

Missing 2 or more = a demo, not an offer. Practice pile, not pitch pile. Your turn: score your own
idea here: /5
The test question

"“If this stopped working tonight, who finds out, and when?" A toy answers: nobody. A product
answers: a human, immediately.



